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Organisation CAMOTER COMMERCIALE SRL 
ZIP - City, Country 21047 - SARONNO (Italy)
Street VIA VARESE, 25/G
Internet www.camoter.com 
Org. type Company
   

 Organisation details

ORGANISATION HISTORY/EXPERIENCE: Camoter Commerciale was established in 1994 with the aim of selling 
earth-moving machinery and made rapid progress on the northern Italian market. 
In 1998, a strong entrepreneurial spirit, together with an keen sense of analysis, allowed the management to take 
full advantage of its know how within an entirely new business: the sale of recycling machinery. 
Company mission is provide qualitatively superior solutions and guarantee long-term professional technical 
assistance, constant improvement and continuous desire to exceed expectations defines the spirit of dedication 
of the management, and guarantees the achievement of the company’s mission 
FIELD OF ACTVITIES: Sales and service, new and used machinery for recycling 
MAIN PRODUCTS/SERVICES: Camoter Commerciale now working with these suppliers: HAMMEL RECLYNGTECHNIK – 
provides unique shredding technology, TEREX FUCHS– provides innovative loading machines, ME.WA - provides 
leading equipment for the recycling of scrap, tyres and WEEE, ECOSTAR - provides new screening systems, 
WILLIBALD - professional composting and wood treatment technology 
TECHNOLOGIES:Shredding-movement-screening-equipment for recycling - composting 

 
Type of co-operation - Technical Co-operation (Offer / Request) 

- Joint research project (bilateral) (Offer / Request) 
- Commercial agreement (Offer / Request) 

   
Areas of activity: - Waste management 

- Waste treatment - plants and technologies for 
- Waste selection and recycling 
- Energy from waste and biomass 
- wastes processing and their utilization as secondary raw materials 
- biomass, bio-gas 
- pellets 
- fuel cells 
- secondary fuels 
- Building materials 

 

 Distribution - service or and sales cooperation

DETAILED DESCRIPTION: 
we propose our company for possible partner interested to be present in market (Italy, Swiss, Malta and North 
Africa). 
 
MAIN ADVANTADGES / BENEFITS: 
 
TECHNICAL SPECIFICATIONS (The compilation of this field its strongly suggested): 
 
TYPE OR QUALIFICATION OF POTENTIAL PARTNER: We want to expand our sales operation, We are looking for 
sales contacts  
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